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Corporations have been big adopters of renewable energy. Contracts N [vesimert e e s

signed in 2022 for firms to purchase renewable power increased 33% YoY' dedicated to providing Next
and NXG estimates the contracts were worth more than $2.8 billion2. Generation investment strategies
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Contracts Lower Price and Risk WwwW.nxgim.com

Typically, renewable power contracts are signed for 10 years at competitive

rates. For the offtaker, long-term power contracts are an attractive way to

lock in fixed costs and to improve their corporate sustainability. For the project’s developer, contracts reduce
risk and financing costs of building a renewable power plant with a 30-year lifespan. These contracts benefit
both the user and the builder and allow for visibility for many years out.

Corporate decision making is usually led by economics, and this appears to be the case with renewable energy
as well. Corporate adoption spiked in 2018, after renewables became cheaper than coal in the US. Renewable
energy is seen as a way of lowering costs. ESG considerations are likely an added benefit of the decision to
increase renewable energy usage.
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Industry adoption is also spreading. S 2014 2015 2016 2017 2018 2019 2020 2021 2022 &

Silicon Valley led early adoption, but
in 2022, materials companies s Annual Global Corporate Renewable Contract Growth
accounted for 19 of the top 50 e Renewables Cost Advantage (Disadvantage) to Coal
corporate renewables offtakers

followed by Communication and Consumer Discretionary“. Materials companies are generally very energy
intensive and have low margins, so their adoption is a sign of the economic benefits of renewable power.

Corporations using 100% renewable power is in reach. The RE100 initiative is a group comprised of 407
companies that have pledged to be 100% renewable. 60 companies joined in 2022, including Hyundai and
Samsung. Renewables demand from RE100 to meet their clean energy commitments requires 49% growth
capacity growth'.

We are bullish on renewable power demand as corporate demand will likely prove to be a leading indicator
for clean energy.

" BNEF. “1H 2023 Corporate Energy Outlook” 2/9/2023

2 NXG, BNEF. Assumes 25% utilization and $35/MWh average price on BNEF’s 2022 new PPAs signed.
3 RE100 website. As of 5/15/2023

4 BNEF Corporate PPA Database, as of 2/21/2023
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Important Information:

Investment advisory services offered through Cushing Asset Management, LP (“Cushing”), an investment adviser registered
with the U.S. Securities and Exchange Commission (“SEC”). Registration with the SEC does not imply a certain level of skill or
training. NXG Investment Management is the trade name for the Clean and NextGen strategies offered by Cushing. This
information does not constitute an offer of any securities or investment advisory services, which may be made only by
means of materials which contain a description of material terms and risks of an investment.

The information in this report was prepared by Cushing and is current as of the date of this report. Opinions represent
Cushing’s opinion as of the date of this report and are for general informational purposes only and are not intended to
predict or guarantee the future performance of any individual security, market sector or the markets generally. Such
opinions are subject to change at any time, are not guaranteed and should not be considered investment advice. Securities
mentioned in this report may or may not be held in the portfolio and there is no guarantee that securities held in the portfolio
will continue to be held. The mention of a specific security is not a recommendation or solicitation to buy or hold that
security and should not be relied upon as investment advice. Cushing does not undertake to advise you of any changes in its
opinions or the information contained in this report.

Certain information contained herein may constitute “forward-looking” statements, which can be identified by the use of
forward-looking terminology such as “may,” “will,” “should,” “expect,” “estimate,” or “believe” or other variations thereof.
Such statements reflect various assumptions by Cushing concerning anticipated trends or events, which may or may not
occur. Due to various risks and uncertainties, actual events or results may differ materially from those reflected or
contemplated in such forward-looking statements.



